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Hi my name is Eden. I found Maya through a B-school video 

testimonial album that Marie Forleo had going and I'm 

originally from Zimbabwe but I have lived like half my life in 

Zimbabwe and have my life in the States. Well I think that 

I've always been sort of creative and and there were a lot of 

things about academia that didn't really fit for me even 

though that was what originally brought me to this country. 

And so I kind of after college went on an alternative journey 

instead of going to grad school like I was supposed to. And in 

the process of such an interesting life experiences that I 

didn't think were necessarily marketable. I just thought they 

would be personally enriching to me and they have been. But 

over the years I've started to realize that a lot of those 

things are marketable especially with the world's kind of 

leaning more to where they're not leaning more towards 

holistic but they're becoming more open to other methods of 

living and I'm so old that silly stuff that my family and friends 

are like What are you doing. You know there's actually things 

that people are making careers out of. And so that combined 

with some things I studied in undergrad have led me to a 

very keen interest in natural beauty products. And even 
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though I loved chemistry in college and I didn't always do 

well in my organic chemistry classes it's kind of ironic that I 

I'm teaching people how to make cosmetics now. So what do 

you love about teaching people how to make cosmetic for 

beauty products. What do you love about that.  

 

Well I'm I'm just fascinated with botanicals in general and I 

always look at just kind of serve as a hobby for myself trying 

to get more natural products on my body and restaurant. 

Twenty years ago there weren't as many things available as 

there are now. They made things myself. And plus I was on a 

super tight budget. So it kind of made sense to just dabble 

and then I just you know I just caught the bug. And I think 

that there were a lot of people like me out there who have 

caught that bug. And so having the opportunity to talk to 

other people who are as fascinated with things you know like 

my friends and family like oh my god thank goodness you 

have other people to talk to about shape better and you 

know us. Was he saying that to me one more time. You know 

who you are.  

 

So you know finding my fellow beauty nerds this is kind of 

fun. And also understanding that you know when you're 

making simple things you know it's easy to just mix around 

your kitchen. But once you start going into more complicated 

things you're going to mulch and you're going into 

preservatives. I knew going in to actually trying to make that 

nice from just doing stuff for yourself or for your family into 

selling their lot of hurdles to overcome some of them are 

logistic and some of them are internal hurdles. And when I 



was at that place that my clients are over that my ideal 

clients are that I. 

 

There was no help in sight or if I did find how you know their 

entry level you know level of home was like 2000 dollars 

which was just unattainable. You know for me at the time 

and you know yeah there just was not a lot of help out there. 

And when I started my business I kind of poked around to 

see if they were you know what my competitors were 

offering and I noticed that people weren't really sharing any 

actionable knowledge. They were just talking about it was 

more about positioning themselves as an expert but not 

necessarily helping people move along.  

 

So I thought okay well if I go in and I fill this gap where I 

actually give people real information that will just cut months 

if not years of their learning curve. And I do it for free. I can 

start to grow my audience that way. And you know so no one 

can ever say that they can't afford to work with me because I 

given up on the field level that people could who are serious 

and take off and do it for themselves. So yeah that was kind 

of my journey into that space. And I and I kind of made a 

bargain with God so to speak with the universe that if I could 

move past the hurdles I was experiencing when I was first 

starting out that would help other people the same. So yeah 

that's my business in a nutshell and why I do it off of way. I 

never said OK now tell me why did you decide to work with 

me in particular and how. Last year I hope you solved your 

biggest problem so we could start with why the work. Well I 

decided to work with you because you were very sincere 



were very personable and you would continually circled back 

even after our national conversation I mean I felt really good 

after just one conversation.  

 

I felt like I had a little bit more clarity and and I felt like I 

had options and I felt like what I was trying to do was 

actually achievable. I just didn't know the steps to put it in 

place. So you know Ashleigh that article that was an 

awesome you know free conver all circled back to her when I 

can afford what she's offering and I appreciated how you 

kept circling back to checking on me and not just selling me 

stuff you know. But to be like hey girl I mean what's 

happening to juice salesman courses are you moving 

forward. What's your story. How can I be of service to to get 

you to the next thing you know. So I felt like you truly cared 

about my progress like you were all in for both of us to you 

know not just you know feed to amass wealth and move to 

the Bahamas you know.  

 

But yeah so I think that your original concern and obviously 

your knowledge base and then once I started working with 

you you were able to break things for me down into 

actionable steps. You know I have control over how I know 

how you know a YouTube channel or be able to consistently 

email people I mean it seems simple. And everyone says 

they can do it in their mind but when you actually sit down to 

do it it's another thing is that it's impossible. This just steps 

you have to do it. 

 



And so I think the mix of accountability you know being able 

to break things down into bite sized chunks and being able to 

speak to me at my level which is like really new the techie 

without solely being patronizing and condescending but really 

kind of. But at the same time me up to the next level where I 

need to be. Yeah and having like a strategy you know it's like 

well why are you doing this. And what result you choose to 

accomplish from this. So actually.  

 

And also having having things in place that are proven it 

makes sense. Like if it weren't for you I wouldn't have talked 

to people on the phone. You know it took me years to get my 

butt to just pick up the phone. I don't know why except talk 

to people. The context was scary but you know you know 

your steps the things that you tell people to do makes sense. 

And once you actually choose to do that you see results I see 

results and I'm happy to fight with what I've got so far. 

Thank you. OK. So now tell me a little bit about your journey 

of working with me. So right now you're your mastermind 

can you kind of walk me through my experiences replaying 

the grievances that you've had with me over the years. Yeah 

sure. So I found it to be school thing. I think I somehow 

must have signed up for and you satire and then somehow 

signed up for a free call. And in that recall that was you know 

the beginning of our relationship. And then you followed up 

with me. 

 

I signed onto one of your earlier sort of prelaunch class 

workshops. I think it was on a funnel building and stuff like 

that. So it was a good workshop I think okay this is called 



the budget. And this is faith based. I'll get to it. And you 

know I did it. And thankfully being the person you are you 

know circle back around a few months later. And and you 

kept checking in every few months and then you had lunch 

or class and then I didn't think I could afford lunch or class. I 

did the VIP level lunch or class usually or something. And so 

I just went all in. I didn't get that one. And that was really 

really good. I mean even though I didn't launch my class the 

only reason why it didn't is that towards the end I just 

became sort of paralyzed with fear and I had the light 

situations going on.  

 

It just I just felt overwhelmed that it was up to the program. 

But I did put things in place while I was in my class that that 

set the foundation for me building my audience on YouTube 

and I'm really sorry for finding my message and maybe 

getting a little bit of my tripwires in place. So I did that lunch 

a class came and went and I had something some place I 

just kind of took a break from business altogether. I bet 

you'd follow up every few months and then you know the 

first soccer team to join mastermind it just wasn't feasible for 

me financially but the second opportunity. You know I was 

able to work out some things.  

 

And so here I am and I'm really benefiting I think 

mastermind really has been the combination of all the pieces 

that are missing because I have the group you've assembled 

the amazing group ladies I'm just talented and loving 

knowledgeable serving people who are also a lot of fun. You 

know there's accountability he recalls. And then there's you 



know the 101 strategy that we get through e-mails or slack 

or you know one on one interviews and arm and the constant 

looking at results and you know the actual numbers instead 

of something like airy fairy stuff in my head about how I'm 

progressing. You know that's helpful. And so I really feel 

motivated I really feel like I need to do this. You know it's it's 

a little it's kind of like a little oxygen tank that I have that 

keeps me going. Yeah. OK.  

 

So what are the biggest result that you got. Mastermind. I 

think if I were to look at a physical result anybody wants to 

know money right finances I think that I sold I sold like 13 

tripwires over time. And honestly like I still have to go back 

and fix my final because the way my trip part is it's like a 

miracle at what any time you want to fight 10 because I 

didn't set it up the right way. I was kind of trying to quickly 

get it up there. But I think that that was really important for 

proof of concept. Another thing I did was at the very 

beginning of Mastermind I think in the first month I did a 

workshop and I was able to do like close to 800.  

 

You know if you take away the fees and all of those things in 

sales. And that was really I didn't get my initial goal that I 

had set. But I would never have gotten that far if my goals 

hadn't been that big and I hadn't had your strategy in place. 

Like all the things that we did to get to that point and you 

know it was helpful in helping people and people like the 

tripwire. So so now I just need to pour gas on something 

that you know is working right now and I'm not just guessing 

and you know throwing spaghetti on the wall and hoping that 



it'll stick. How have you started to develop your signature 

program or signature process really. Tell me a little bit more 

about that work that we've done each year. Well I think that 

message has been really great for helping me interact with 

my with my audience not just like putting content out there 

and hoping someone is viewing it or reading it or whatever 

but actually speaking to people one on one via email or on 

the phone via Skype or whatever.  

 

And and also by putting offers out there and working with 

people on a micro level I'm figuring out what people actually 

need versus what they think they need. What is easy for 

people for what is complicated for people and also figuring 

out what I like to do and what I'd like to do it with. And I 

think I have a more concrete example. I have a more defined 

knowledge of what almost Engs are on. Yeah.  

 

So I can refine my message in why calling not to better but I 

could only get that clarity through doing. And and it's it's the 

doing. It's the constant doing and showing up and there must 

be kind of like a and they their friends or start between 

where you were last year you are now OK where I'm showing 

up more consistently. I'm actually building relationships with 

clients. You know some just purely business but some others 

on a deeper level I'm becoming. I think that I am a lot more 

sure that I can actually do that. You know and because of the 

results I've received I actually I may have a part time job 

outside the home. I mostly a stay at home mom and that's 

my main job because my kids are still young and that's 

history. And so I had a part time job you know just to get out 



of the house and bring in a little more extra income. But it 

wasn't you know completely life changing everything but I 

decided to let that go because I know that you know 

consistently in a month I can definitely bring in more doing 

what I am doing with more pleasure and help more people. 

And um yeah and feel more enjoy Yeah. And then I went up 

with my outside job.  

 

And yeah I feel happier as a person I think there's a part of 

me that needed to do this that wasn't fulfilled on that. And 

that part is getting attention. That part of me is getting 

attention and whatever bigger vision that I'm being dialed 

into is is also getting fed and it's feeding me and it it just 

feels good.  

 

So I think that's that that there wasn't an emptiness that was 

there from the mastermind that this has helped. OK. So tell 

me a little bit more about your confidence level how is that 

changed how you feel pretty confident now. Because I mean 

you know when I first heard what Kim is going to get for five 

cents because you know and you know now I'm like definitely 

I would definitely not sell you know anything for less than a 

certain amount of money and when I do it is really literally a 

bite sized pieces that could bite sized piece I can move 

forward.  

 

But yeah I can learn to value what I do because once you 

actually get in and start doing the work you realize how 

much time it takes and how much energy it takes and how 



much value someone is getting. You get confidence charging 

the appropriate way. 
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