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Choose Your Right Tuition Exercise 1 

Introduction 

Years ago, Mark Silver, a business coach and founder of Heart of Business shared with me a 
lovely process for determining “resonant” pricing for business offerings.  I’ve used it now for 
years – both for myself and with groups of colleagues.  It’s a wonderful exercise that invites a 
deeply heart-centered level of discernment.  And, it’s served me well. 

And, so, I sat within that very process while designing this course.  But, this time, I noticed an 
unexpected inner response.  I realized that for ME—at THIS point in time, and with THIS 
course—my choice became more about showing up for the RIGHT PEOPLE.  And that I could 
trust that the combination of all their inner resonating processes would eventually result in a 
right revenue for me. 

That decision led me to adapt Mark’s exercise so that you could use it to choose your right 
tuition for this course.  So here goes. 

First, some wise counsel directly from Mark: 

When doing an exercise like this one, it’s very important to first and foremost listen to 
your own heart.  The world is full of people who trusted their hearts, in the face of what 
all the “experts” said, and found success and happiness.  The world is equally full of 
people who have listened to the “experts” and other well-wishers and advice-givers over 
their own hearts, and found themselves feeling cramped, unhappy and unmotivated. 

It is great to learn from others.  However, in every business situation, the final choice is 
yours.  I have found that it can be very challenging to hear your own heart, especially 
when the voices of the experts and of your own fears and insecurities are drowning it 
out. 

Keys to your Right Tuition 

• Get clear on how (and what) you are choosing to purchase.  Are you considering its 
cost “by-the-hour”?  Or, as the full course—with all that’s included?  Or, perhaps, even 
as a value-based package?   

Take into consideration the following: 

o Your financial means 
o Your anticipation of value 
o Your commitment to fulling engaging in the course. 

 
1 Adapted by Mary Elaine Kiener [ASK ME House /me@askmehouse.com] from Mark Silver’s “Your Right Price” 
Exercise.   

https://heartofbusiness.com/
http://www.heartofbusiness.com/pdf/yourrightprice.pdf
https://askmehouse.com/
mailto:me@askmehouse.com?subject=Choose%20your%20right%20tuition
https://heartofbusiness.com/
http://www.heartofbusiness.com/pdf/yourrightprice.pdf
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Once clear, know what YOUR “ballpark” is.  Find a tuition amount that is just off the low 
end of your scale.  One that’s low enough to make you cringe.  Then, find a tuition level 
that is just above the highest tuition amount you could imagine right now.  One that’s 
high enough to make you collapse. 

This is the scale you will take into the exercise. 

• Generally, there isn’t just one “right” tuition amount.  Usually, it’s in a range where the 
low end is more comfortable or safe, and the high end is more of a stretch.  Know that 
you may find a range of tuition amounts that resonate to different levels.  I suggest 
picking a number that both feels open and stretches you a bit.  If you pick an amount 
that already feels completely comfortable, you may find that you become a bit 
complacent during the course and not have as rich an experience as possible.  Likewise, 
if you pick an amount that places too great a financial burden on you, then the resulting 
stress will likely interfere with your ability to fully engage. 

• An inauthentic tuition amount can be too low as well as too high.  This isn’t a contest 
to see how high a tuition level you’re willing to pay.  You are trying to feel the right 
resonant amount that will open the door to your harvesting the course’s greatest value 
in your life. 

• A wonderful way to do the following exercise is with some trusted colleagues or 
friends.  It’s easier to trust yourself when you see that other people are resonating with 
the same or very similar amounts to yours. 

Give yourself the time to find what your “right” tuition amount is.  You might be very surprised.   

 

 

 

 

 

* * * * * * * * * * *  
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Exercise:  Choose Your Right Tuition 2 

If, during this exercise, you notice a lot of fears and insecurities creeping in (don’t we all!), don’t 
try to push them away.  Make space for them.  Let yourself know that this is just a game.  You 
don’t have to make any particular decision.  You are just doing an exercise.  While you may find 
afterward that you do want to make a decision, know that by relaxing the stakes a bit, it can 
help your fears to calm down. 

This exercise can be done alone.  It might work even better in a group, because you can then 
experience the resonance in the tuition amount from a variety of people familiar with you and 
your circumstances.  So, this can help you trust it.  However, if you are using it in a group, make 
sure that at the end of the exercise, the person wanting to choose the tuition amount speaks 
first, before anyone else says what they perceived. 

First step:  identify someone (maybe it’s you) who will guide you through step 4. 

1. Identify the BALLPARK RANGE of tuition amounts you will use in this exercise.  
_________________________________________________________ 

 _________________________________________________________ 

(In this case, choose two amounts:  one that feels way-too-low-for-you and another than 
feels way-too-high-for-you.) 

2. Begin with your choice of a heart-centering exercise.   

(For example, Pause for a moment.  Gently notice your breathing….Letting it be as it 
wants to be…..In…..Out……In…..Out…..Then, as you follow your breath, if it feels right, 
you might place your hand over your heart….continuing to breathe—as if through your 
heart…..Next, inviting a sense of appreciation and gratitude with each round of your 
breathing……there…….through your heart.) 

Then…… 

3. For the person choosing the tuition amount:  Invite an image or a sense of the essence 
of the course in front of your heart.  Take a moment to be with that. 

For others in the group:  Invite an image or a sense of the essence of the course in front 
of the heart of the person setting the price, not yours.  That way, you don’t end up 
getting your own pricing reaction mixed in with what’s right for them. 

4. Now, the person who is guiding the exercise begins, starting below the lowest end of the 
price range and goes up in increments beyond the high end.  Trust your intuition on 
what increments to set (individual increments may vary along the scale).  Speak the 

 
2 I’ve also prepared a guided video version to help you walk through the exercise on your own.   

https://www.loom.com/share/382deefb80ee4a5f97825e1c0a390a61
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prices slowly, so each person has a chance to feel the price.  If you are doing this alone, 
take enough time to feel each price in the scale.  Take your time. 

Each person in the group will be bringing the number to the heart of the person setting 
the price.   

[For example, if an initial range of tuition amount was identified as $25-$450, the person 
speaking might say: “$15 (pause) $20 (pause), $25 (pause), $35 (pause), $50 (pause), 
$75 (pause), $125 (pause), $190 (pause), $225 (pause)…etc.,….$450 (pause)…..$500 
(pause).” 

5. Starting with the person whose tuition amount you are working with, share the 
perceptions of what happened with the numbers.  Sometimes, people sense a knowing 
with certain numbers.  Some people may have a feeling of expansion, or light, or a 
“yes”.  There may also be different reactions, where one number might feel more open 
and expansive and then a higher one feels even better.  You may have a sense that the 
first is for right now, and the second is one you could grow into. 

______________________________________________________________________ 

______________________________________________________________________ 

______________________________________________________________________ 

______________________________________________________________________ 


